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mss::us:uﬁagamsaumn
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IINNAgNSNILMSOANNIAUALISDY Market Penetration Tnaf@nagnsanusina
(Price) 1AzN1SASIVANLIANCGTY (Differentiate) KIFNISINSEUAIIWWSDNIING
Disruptive Business 11azN1SANGVEY Sustainability Development IWonAsidu
Game Changer ALNIAUDAVTKY 9 Ignanaias Jugiihmsiagundav Aikmso
nagns:ciovins:uaumsAnAidus:uu  soufivAvaanalunsidonlddoyalwo
MsAnduRALUgAIIAILSEUIBONagNS BoAIUEEIUDL TM EUKULUTINMIS
TvNagnsndus:ansmw  1nailKuIevIURSUGNEDUAD True Mobile Corporate
Planning KS© TMPC

Market Disruptive
Penetration B = = = = = B P pysiness
Analog e e e e e e e e e Digital

Big Data Social Monitoring Strategic Planning
Analysis Analysis & Action Plan
2557 2558 2559

TMCP [AWUMSISEUS NUNDU  1a:USUUSHNS:UIUNISIVILUNALNSIIDED
doidiov AvfudiuAiduns:udunms (Process) NazinAUlag (Technology) N
INSoLDIAUAIDU Analog BUGNMSIEINATUTAEADINALINIU NIGUATE SWOT
iDuiRSoviiodAry sulul 2557 1BUDNISIE Big Data Analysis cipuful) 2558
[#s:uulIns:KIFuvLDLaNAUUTEIGuadife (Social Monitoring Analysis : SMA)
nazful 2559 TMCP TdIWudunauns:uIUNMISVILUNAYNSIKASDUAAW
msthiwulugmsufua  souBvmistinmuiia:usuusvwanstidunisiwalRiJul
Juwunagng IWUUARUAMS 1a:EI0BANUYSONMSIBYANSIURVS:AULANA
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Jouunissiusudoyaaisauinauoy T™M ukidoyaniunuon (Blind Spot) a:dola
Market Disruption IWaRRdAWIDuUNsIVauunavadoifinsy Tnadoyansiusiula
pnuidNUldTugvIvILUNagNSUsTD la:misfinmiuwanmiscidunisAviusedUanK
sywifiou la:selnsna WDl TM awnsnnpuauvcidMsiUaaunlavitiogwvsiis) a:
nadvKpmatkl q Taaguciaitiov soufviidoyanfuauaksulunmisiiiuus:a:aulia:
NWus:g:e7)

STRATEGIC PLANNING PROCESS (SPP)

VISION - MISSION - VALUE

. . Alighment / . .
Org s oEsen Resource Planning Approve

V JUNE V JuLy V AUG SEP  OCT V NOV V DEC V JAN V FEB V

=z Biz Review Formulate « Target Alignment BOD BSC Strategic Monitor
(] Biz Plan « Action Plan Approve Cascade Execution
'G « Budget Allocation
< * Resource Allocation

SWOT Business Plan * Business Projection Model Performance Project Meeting
7)) (PEST, Customer, « Feasibility Study Management Management
6‘ Competitor, « Scenario Analysis
E Biz Value Chain) * Resource Allocation /

Prioritization Matrix

« Strategic Challenges, Goals, Initiatives « Detail Target by Corp. KPI KPIs Alignment | < Project Progress Strategic

v
=
=)
a
[
2
o

« Strategic Advantages,
« Strategic Opportunities,
« Strategic Objectives

Channel Action Plan

« Resource Plan: Budget
« Workforce Capability
« Building Plan

and
Action plan

* Project Result

doyaaisauinAn TM T3lunmisdndulidunagnsidonauaupvdomisifiuinagwavau

AsounauUdveNalu Tain AWAMaIBonagns ANUIBIUSaUIBUNALNS IIAIoNAIBY

nagns saufivAINaINISNUDYDLANSIUNSUNIWUIUUGUA drudadanigudn Tain
AMUIFEVAANAINdDAWEISITUDLNAN KSPNsIUAaunUavApwIRnGUINRIuNI18UDN
la:MsiUasunUavAtioMav:Rnguiunns:IDuUKEDIDULAUCNY 9 RoRavwacionsrgsiv

Direction
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N1SJOlAS1:HUDLA
IWDANHUQUWULEVNagnsnaoandavlunANIVLaYIAU

Tuns3inst:KdayanaunsnrikuaiwuiBonagnsiRidululuArnviIfeIRu Sududovinisus:aiu
dpAIAzasIvAIINSIVTDS:KIW Business Unit (BU) SIWALNNSSIUSIMTIDANIAZIINS1KIUNWSIU
BV TMCP rKUNAUS:auAIUSIUDDLNU Data Analytics goviicia: BU kan Tnefilu Data Analytics U
iDuAunawAliladuasvAu BU Talnaasy AiRGdas:na:gokgulunisriviu TkiA3IAS1:Kdoya
&AnUAU Performance la:cMUdU q IWpaUuayunisiiluuNagns

MS31AS1:HUDYaaIsauinAdIHSUAISIDULNUNAENS
) Uodumelu (Internal Factor)

AMNEIBunagns AWIAIUSaUIGonagns ialonaidonagns

doyansIusIu 38n1s3IAS 1K ySutinuou asauinAA
wansauGuviuny Balanced Scorecard « IUSguIiRaunUIDKUNE True Mobile
Ia: Action Plan URWIUWY, 3018V, 050U 20N AzAIY Corporate
IAzANJIGEDBINYYDY Business Unit * SWOT Analysis Planning
(TMCP) - Strategic Challenges
Ecosystem, Value Chain SWOT Analysis * Strategic Advantage
* Core Competency
Auditing Information Compliance Analysis Internal Control
Financial Plan Financial Analysis Finance

and Forecasting

A NSNUDVDVANSIUMISUNIWUIUUAU

doyansiusIy 38n1s3IAs:K WSulnyou asauinAnla

People, IUDIUINOANISLOIUSSAD - Engagement Survey HR
* Productivity
* Capability Identify Gaps

and Impacts
NISNUNJUS:UUIUIIA:NS:UJUNIS * Business Value Chain Analysis * TMCP
AVIUYDVDLANS * Business Value Chain « KUdavuQia .
N * Strategic Challenges
* Process AUNWUDYL TM

* Performance » Strategic Advantage

* Core Competency

wanisauduviuny Balanced Scorecard IWsguifaunuiUKue TMCP

laz Action Plan URWIUWN 200 nazAIkiv

Organization Sustainability Reports Performance Analysis 11a: Sustainability &
and Research numudyanavuacio Innovation

AELEULDY TM (R0UDN)
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P Usdemeudn (External Factor)

AUIFELARNAINEaDAWEISIIUBUIANDY TM / MsIUAaunlavioRIRnguMNIuNaUDN

doyansiusy 38N1s3IAs:K WSuinyou arsauinAnla
anm:0aln dunuvnann lia: * Marketplace Analysis (0UDQ) Commercial
ADINASNIUMISIIVIULD LAY +JIAs1KAEISINIVNISOAIN Department
an:Msiivau A2IWAEDLIT N1a: « IWWSauiRgunuIDKg - TMCP
ANASNIUMISODUAUDLIA: 200 NazAIkv - Commercial
MsUQuamuNagns - MsUsucHidnwuU{UaNS na: Department

AW SIUDYL Action Plan

nMisiUaaunuavupuJadanausn * Business Value Chain Impact TMCP

AdANODaNIWIASUSAD NS
doAy 1a:§uINndasy

* SWOT & PEST Analysis (30UdQ)

» Technology Trend in Telco Industry
» Competitor Technology and Megatrend

* Cost Benefit Analysis
« UszidupmudiovniscnuinAluladl

* Network Engineering
and Operation

1A:U3ONSSIUTKI 9 IWoAUEISY | « True Mobile
fusnnus:avABonagns Information
Technology
* Innovation
» Social and Consumer Behavior * AN IINUNIIAS KL « Commercial
* Customer Insight and Feedback * VOC Analysis Department

* Big Data

* KANO Model

* Marketing Research

Risk Management Report

msiJAsundavilonas:ifindu dunns:ide

doyansiusoy

« JIASEKANUILLADDEVWA
doUAUuBns
+ IWUDNIKAIU (0UDAO)

38N1S31AST:K

Risk Team

Cc
Cir
(V)
<
C

« Strategic Challenges
* Strategic Opportunity
* Intelligent Risk

alsaumneanla

doyatnuNNKIY IIA:doULAUCL 9
AoWEvVWAaciDNISsSAvIINK LISV U
rihnuqQia o NIdu Nany.

Strategic Implication: Opportunities,
Threats Impact Analysis IWDK
wans:nuApWAVWArDNSHNSSAD
(0UDN)

Legal and Regulatory

« Strategic Challenges
* Strategic Opportunity
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Business Plan & Key Action Plans

BUSINESS PLAN

BU + TMCP

KEY ACTION PLANS

Strategic Project Leader
Development

Analysis Results

wadawsnldonmsiinsiKdoyafo Janus:avAiGonagns 10 KWIgs:g:Funa:
S:g:€1)  NS:UDUNNSAATUA TM 13oncdiGUNISIDVKSDUDUKIUNETK Outsource IWD

rikuiDunWwuU{uaNs (Action Plan) cidlU Tnanwudfuamsiuvidu 2 s:au Ad

1. S:OU Business Plan KSDIIUULJ[]UC’]H']SIU\)I”IHUHSI’i ny TOUKU'.)EJ\)'\USSITO
dIdunssounU TMCP

2.5:0U Key Action Plans K3DIWUURUAMSAIDU Corporate Project @olaidnns
USnUNNISIINAUS:UUNISUDYANS (9C Leadership System) Tnariviulusuiuu
UdV Cross-functional Team w1U Corporate Project TusUIIUUStruteglc Prolect
Leader Development (SPLD) #viIn1sfKUQAMUzAIvILDINGIUIUGTY 9 A
IRendovnUIASLYNTS  SHURLTNMIsAKuAIDNKUaIazs:a:nadamuauTduUNIS
DevdNU ||a:Gujs‘uﬂnuauuuumjdﬁmsﬁlfjus:n‘u Senior Management
lng TMCP 1IDULiSOUSIVILUUAUENISIINAN BU 113:WNSTUNAINEDNAEDIUDY
nwuufuanisikanaus:aulufunrnivifadniu
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Risk Assessment

IWDIRUMIMWUURUENISAdORtUR:Us:auwadisy TM Dmsiinsi:Kdoyaaisauine
IWDUSITUAIUIFSVAUNSWEINSNY 9 ALANUYUUSUINU S0SIMaL dnAIaunsn
udLUAAINS la: IT Plan Addvnisfuldaziuunagng IWodnassnswennsmuanau
AWEIANILDVIWUUAUAMS  BWDISTUNINAYINEDNADLALINNUS:AVAIGUINALNS
(Strategic Objective) ¥V TM T0g Finance IDUIORMWUAUAIMIFEONIVNISIDU
BosauHLANUIFELMINSNS MANIVALUBUASIEVUSINA  Ia:ANNIFELINSNSI00NITE
AvIAOTUU 24 1BDUAIVKUN

Technology Operation

Sustainability

Regulatory &

#IKSUS:AUIWUUAUEMS TM Bn1sdinst:KdoyaaisauinAivous:isunudeo
1a:VILWUUSKISYOMISIu 8 ndualAny fann
1. Technology 2. Operation 3. Finance 4. Legal 5. Marketing / Customer / Supplier /

Finance

» Marketing
e Customer

 Supplier
* Partner

Partner 6. People 7. Regulatory lla: 8. Sustainability
IWal3TunisvIwUNIsIaNIssURvNsAnmIa:Us:ITUWaINIRANWIF uvdgTu
s:AuRuDUSUTA
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mMsAHUaddl3dadAty
IW2(RNSTNgNDAUWUNAYNSHIUS:aNSWa

Ns:UdUMSYOMIILUNAgNSEaY TM TI0NUS:AVARAIANY 3 150V Az kun
iDudnnUs:avAiBonagnsdanu 8 du Tand iwasnuiAuIduiaafussio
U93UU (1. Best Network 2. Best Sales 3. Best Service) I038UDVANSIKWSDUSU
Disruptive Technology fuounAn (4. Disruptive Business 5. Cost Control and
Productivity 6. Synergy) 1a:a$0IK TM IDUDVANSAELEU (7. Digital Organization
lla: 8. Sustainability)

Corporate m L 4
Objective U

IWoSNUAIDUIER I038UDVANSIKWSDUSU aswwik T™ 1JuovAns
TUQSﬁOLTOQU_u Disruptive Technology fupuIAC neavéu
Strategic
Objective ' ' '
Best Network Disruptive Business Digital Organization
Best Sales Cost Control and Productivity Sustainability
Best Service Synergy

maldinnUs:avAiGonagngnv 8 aau BnisrkuanuuluiinisAaTAny
(Action Plan) F:dpvrinfuioviotny  wipuAvrintNIsAaNSNINADIES: ¢
pauuInlsiunisussaiitia:iUkueiw  FodipviludedudAnuArlk
NsAKUQMEI0EIAYEDY TM GANEQIU F‘ISDUﬂa‘Uﬁt\)Ildn‘]SﬁWKUO
IDNKUNES:8:dUllazs:8:67) AN Benchmark NSYOKINSWENSACDUNSKED
ANUSIDU BLSIUBLILUNSASIR:WEULNADINEIISNDLYAATNS Msauuayu
MNYUSKIss:Augw rifRmisinenaniiwunagnsiugs:aucio q rifdnno
DVLANSDEVGUS:FNEMWIA:Us:FnSwa 1a:1duxkdvludadaikvauaisslu
misuiwuiugnisunun
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Key Action Plans

fumisfKuQIWUUAUAMISUU Nida: BU d:1SuudiazidnfonudounisuovanAl souiv
mwumnm“\)ua\)ujﬁabuTﬁahu|ﬁar‘iahﬁru KSDMISWOUUNUIONSSUTKL 9 (Dans3INST1K
IBuiJSuuifsuAugifeuRiduovAnss:aulan  na:AuKISUAUANIDUIAA (Best Practices)
UDVDVANSIKATUNTIASKIWDKY Gap TuMSWUUNSSAvwDY TM Aduisnadvus:luul
dognAia:idauldaudunaAny IasiworikuaAAnvuavssivluauNO  Budolalkaid
dnnidifudiuktviumsritkuanagns Jonus:avA I0kugAdovs MIRNN BU a@uisn
fKUQMEINAZaRUAKSUILWUUAUANIS Gvsoufivnisiikua Partners 11a: Suppliers
1301830 KSUTEUS:ITU. 0aD0RUIWUINASSNSWEINS (Resource Plan) AASDUAGUAL
VUUSINAUIRSOS AL IWDTRIURIBNSWEINSWEDUIIAIWEOWDIIAz)NINEASSOE NSNS MW

S

Benchmark ) ' 4= Best Practices

5=

KPI : Business Plan & Key Action Plan

msfkunEInaAnEDLIWUUARUAMSIUS:GU Business Plan d:0MsUs:ITUAUNSIDU
fowadwsala Avsaldia:dunu. mus:g:naudvIwus:g:aUAD 1 U nasiwus:a:e) 3 U
soufivmisusziduAuIday BuvzdaviimsdnrimwusulonnuiFaviRogius:auRuousuld
loga:Jauvu Enterprise Risk Management riviuus:auviununn BU
dKSunwuUAUanIsius:du Key Action Plan duidunisununainsi GAngmMwuisIunu
worilAsumis SPLD  TnakadolAsunsImINAANIvNAgNSuDYRVANSAADVNISY:AIUTU
purnn TnanniAsvNsv:dMsrKuNEIONUNUY Leading 1a: Lagging KPI AdamU na:id
UDUKWNETK Senior Management WNIDU Project Sponsor IWoADElKFANIU:UN AUZnunfums
AlAsvms  BolAsoms SPLD Aus:auAuaiSvv:nnulUdoenalu Business Plan oy BU
¢iw 9 colU  nazidunalnfumsidaulavs:k3vIWUUAUEMSIUS:AU Business Plan upviicia: BU
AUNWUURUAMSIus:(U Key Action Plan
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TMCP TarkuamsEInilu 2 du Ad Corporate KPI BvaonndovAuinnus:avAigonagnsunw
TM 11a: Cascade avlRAUUAaINSNNS:AU Tag:dnisiRunkuniandvAuadiKuvou- uru:A BU
& Operation KPI d:1UvdoNI0uU 4 s:(u (A 1. BU KPI 2. Department KPI 3. Team KPI 10g9: Cascade
avnivuAaINSs-0UURUANISAE N1a: 4. Individual KPI Bolida: BU :0N1SAKUO Leading 11a: Lagging
KPI AGUUaUuUn &S0 Corporate KPI IWaIGumsainaiumisaiGunisiaziwunagns

ACTION PLAN & GOALS CASCADE PROCESS : APGC

President (co) 5 - Associate

BU Head g Director Manager

Director

Corporate Goals

and Action Plans

Corporate KPI

100%

Corporate KPI Corporate KPI Corporate KPI

Corporate KPI

50% 40% 30% 20%

‘Leading ‘ Leading

BU Action Plans & Innitiatives

Leading Leading
BU KPI : 50% BU KPI: 30%
KPI Covering & KPI Covering &
Dimensions : Dimensions

A

Department Action Plans
& Innitiatives

Leading: Cascade by BU Head

Depart. KPI: 30% Depart. KPI : 35%

KPI Covering & KPI Covering &
Dimensions : Dimensions

Leading : Cascade by Director

TeamKPI:35% [l TeamKPI:40%

KPI Covering & | : | KPICovering &
Dimensions Dimensions

Team KPI : 40%

Team Goals

Leading : Cascade by DD, AD

Staff

Corporate KPI
10%

Team KPI: 50%

Team Goals

Leading

Indy KPI: 45%

PMS




vnagnsoeils? IRovAnsiAuTnpEvdLEU

Asaamuus:iuna
IWalRuWULGvnagnsSilduluaudnsuNg

Business Plan < President (co) | Senior Mangaement | BU

NSSUNSKYONISIKDY (SJW) 11az Senior Management TMSANMUNTS
cuGunisuoLIWUUAUANISIZUINAgNSAEIANY (Business Plan) Tnafinmy
waldusadUnKWIU Strategic Meeting Review U Project Owner na=fu
NsriaNiau NSSUNISEINMSTKNY ($9U) Senior Management lla: BU A
INIIDVIIINS R WANSNUIRLUALILUMURRDEIAN IWD0r iU UKL
diguacio MCOM ABMsUs:gunnaUak kavonfasunuikuna:
MISOUNAID :(DLNUNIUILUNSWEINSSIVEVNMISTDASIWUTKITRAU
ghINesdovnsuwsauaviioURUfpevsInS) IWdAnmuwansaiduns
13:578VIUANNAUKUNLIU MCOM TuFUonKnnlu

Action Plans < SPLD Project Sponsor

dksumisanmumsciGunisuavuuURUEAMSAIDU Corporate Project
ACITUNISWIU SPLD Aruzritvud:UdnidupAUAUKUNupvIAsYNSIOU
shaIoulkriu Project Sponsor KiNwulnuldwadawsmuauiUiKkuig
ADMsiuUNKUSUIVAsunuuRuAna:anouauAIKiNuidounolu
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uaa‘fm%amnns:uaumsm\)uuunaqns’ﬁﬁUs:ﬁnémw MK TM AMIgMs
I0ugiuiinvmsnann - Bansimsiculagpvsialdmnusmisuszinndayalia:
F0auMmuMSnannuELEUSINANGUITIKNEDY TM ASDLBUAUKULIUOAND
na:gunNAIkivaulut 2561 - 2562

% Data Revenue Growth

60%

40%

20%

0%

-20%

-40%

60 -
50 -+
40 -+
30 -~
20 T
10 -+

1

2557 2558 2559 2560 2561
% Market Share (Key Segment)
2559 2560 2561 2562(A)

Industry Norm

2

Better

el l=
N = Z



